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„Ask your Fund
Manager“

Eine neue Frageserie mit unseren

Investmentpartnern



„Ask your Fund Manager“

„Die Zukunft hat viele Namen: Für Schwache ist sie das

Unerreichbare, für die Furchtsamen das Unbekannte, für die Mutigen

die Chance“ 

Was erwarten unsere Investmentpartner von der Zukunft und wie
gehen sie damit im Jetzt um?

Wir stellen die Fragen, der Manager antwortet.
Den Auftakt machen wir heute mit Marshall Bridge, einem auf
Brückenfinanzierungen spezialisierten Fonds für Immobilien-
finanzierungen. Der Marshall Bridging Fund stellt Entwicklungs-
finanzierungen mit Schwerpunkt auf Deutschland bereit und bietet
Anlegern eine Zinsmarge ohne das Risiko einer Bewertungsänderung der
darunter liegenden Immobilien. Die monatliche Liquidität, die
Diversifikation nach Immobilientyp und die geografische Lage sind
Eckpfeiler der Strategie der europäischen Immobilienexperten. Seit
Auflegung im Oktober 2015 konnte der Fonds nach Kosten eine
durchschnittliche Monatsrendite von rund 0,75% erwirtschaften. Diesen
Wert konnte der Fonds auch im Monat März diesen Jahres erzielen.
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Our fund’s assets are used to help a developer finance during a short
time of the development of his project, till the moment he is better
positioned, to get cheaper financing conditions from a bank which is
much cheaper than our bridge loans, and of longer duration. It has
always been part of our strategy to manage the fund in a very
conservative way. This includes the LTV (Loan to Value) the quality of
the borrower, geographically, diversification, and the purpose of the
loans. Bridge Loans do not finance the whole construction of buildings in
long term projects (3-5 years is what takes to build a building), where
the credit risk and operational risks of real estate are fully present.
Bridge loans do NOT carry all the development risk, nor operational risk
a construction loan carries, but in exchange, and this is where the value
added of our fund/asset class is (your Alpha as investors), we get a
higher return for taking a much lower risk for a shorter time span, since
we are not taking the development risk and on top of that we are taking
a much higher return from borrowers.

Stephan Jacobs sprach mit Xavier Deu,
General Partner bei Marshall Bridge

Stephan Jacobs, Senior Sales Manager bei Active Fund Placement, sprach
mit Xavier Deu, General Partner bei Marshall Bridge, über die
Besonderheiten des Fonds und der Assetklasse sowie zu den
Auswirkungen des Marktschocks im März und welche Konsequenzen
sich daraus ergeben haben könnten.

Could you please start by explaining the key difference between
Marshall Bridge Fund and other lending funds?



Stephan Jacobs sprach mit Xavier Deu,
General Partner bei Marshall Bridge

How has your fund performed during the market turmoil in
March?
The fund has performed as expected by being able to do new loans and
also receiving  repayments of current loans. No defaults have happened
nor so far any expected.

Will you change the way you manage the fund goind forward?

We have changed 2 main things, one is to significantly increase the
amount of cash at the fund from the standard 10-15% to 20-25% of AUM,
and the other to further reduce the LTV of the fund and in trying to
receive additional guarantees.

Looking forward, what are the risks/opportunities involved
investing in bridge financing and has it changed?

We need to wait till we see where the markets will settle in 2-3
months. If they settle soon, we expect markets to be at where we were
6 months ago, with the exception of leisure assets which will receive
less attention from investors and lenders.   Also, we expect banks to
become more conservative in lending and focus more in their core
clientele, whichever this is, what will reduce the supply of lending to
the market for real estate. This has obvious opportunities and risks,
being the risk that our borrowers normally repay us with a bank loan,
but opportunity because we may even achieve higher rates or
guarantees in exchange for our loans.



Stephan Jacobs sprach mit Xavier Deu,
General Partner bei Marshall Bridge

Yes, we think so, but you need to have a niche market of borrowers
who have good access to credit, if your borrowers have a weak credit
record then you may have issues because the extra yield will not
compensate for the additional potential defaults. But if your borrowers
have a good credit record then you will even be able to capture more
Alpha in your loans due to the lower supply of capital for loans from
banks, and we will have a more favorable position.

Do you think lending strategies will still be able to provide
Alpha to investors?

Haben wir Ihr Interesse an dieser spannenden Assetklasse wecken
können? Dann zögern Sie bitte nicht, uns telefonisch oder per E-Mail zu
kontaktieren. Gerne beantworten wir vorab Ihre Fragen oder vereinbaren
einen Termin mit dem Verwalter um Ihnen den Fonds detailliert zu
präsentieren.

Herzliche Grüße Ihr
AFP-Team



E-Mail: 
info@fundplacement.de

Phone
+49 69 34 872 77 90

Web:
fundplacement.de


